SOFTTOUCH VAR Wins Innovative Solution Award at RetailNow 2008
Margate, FL, July 24, 2008

SoftTouch reseller Advanced Business Products was awarded the Innovative Solution
Award in the category of Quick-Service at the Retail Solutions Provider Association
convention, RetailNow 2008, in Las Vegas, NV. ABP was recognized for their use of
SoftTouch innovative technologies in the implementation of a point of sale solution for
the multi-location brand Froots.

Orlando, FL based Advanced Business Products provided Froots with important
SoftTouch technologies such as on-the-fly printing, drive-thru ordering, integrated online
ordering, and remote system access for more than twenty locations. ABP was able to
reduce implementation costs by developing a plug-and-play installation package that
eliminated on-site installation personnel.

Bryan Griffin of Advanced Business Products accepted the award at a banquet hosted by
the RSPA/VSR on July 15, 2008.

For more information about SoftTouch POS, please contact Jackie Harris at 866-497-

4717 www.SoftTouchPOS.com. For more information about Advanced Business
Products, please contact Bryan Griffin at 407-422-7437.
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Award Winners

RSPA Awards Banquet 2008

Innovative Solution Award Winners:

Specialty Retail: CAP Software

Credit/Processing: Delaware Business Systems
Quick Service: Advanced Business Products
Fine Dining: Managed Data Group

In-Store Marketing: Encore Associates

Supermarket: Agilysys
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2UUY WITH BIIGAFEE FANKS NIERest. | Wil be sending my entire saies Team aleng with my
implementation manager to this training because | believe it is crucial to the success of
our campany. Over the past 5 years, my greatest challenge as a dealer has been selling
against competitors who sell on price. I'm tired of losing to price and | am confident that
Bill's training will equip my team to become proficient at countering price with value”
-Brad Holaway, Copperstate Business systems
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